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Summary of the key points contained in 
this disclosure document

Before you purchase your annuity contract, make sure that you read and understand 

this guide. While reading this guide, pay special attention to these key points.

What is an annuity contract?

contracts available for purchase.

Annuity fees and charges

that reduce the value of your account and the return on your annuity.

Types of variable annuity contract structures

 Describes variable annuity contracts and variable annuity features.

Annuity tax issues

 Explains the tax issues associated with purchasing an annuity.

What should I consider before investing in an annuity?

 Describes the issues that you should consider before purchasing an annuity contract.

relationships and management of underlying investments in annuity contracts.
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How can this guide 
educate me, and how can I 
educate myself?
This guide will help you better understand annuity contracts in 

general and the costs associated with various annuity contract 

annuity contract. Of course, this guide is not meant to replace 

the annuity prospectus, the underlying fund prospectuses, 

prepared by the insurance company. Please read these 

documents carefully before purchasing an annuity contract. 

Some of these documents will also describe the annuity 

contract features that you can choose as you work with your 

Your annuity contract documentation should be kept with your 

other important documents. With most annuity contracts, the 

annuitant cannot be changed but the owner may be changed, 

however there may be tax implications. We recommend that 

you review your contract periodically or when there has been a 

change in your family situation. 
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What is an annuity 
contract?

and an insurance company. You purchase an annuity 

contract by making either a single payment or a series of 

payments. Once an annuity contract has been purchased, 

the insurance company agrees to make periodic payments 

to you, beginning either immediately or at some future date. 

have to begin making withdrawals, either systematically or 

prepared by the insurance company. Not all of the annuity 

your state.

We have a responsibility to consider reasonably available 

alternatives in making a recommendation. We do not need 

to evaluate every possible alternative either within our 

product. While cost is a factor that we take into 

consideration in making a recommendation, it is not the 

only factor. 

You should consider factors such as those below prior to 

accepting a recommendation:

• The potential risks, rewards, and costs in purchasing and 

in the future selling of an investment.

•

needs, tax status, investment objectives, investment 

risk tolerance. 

•

likely performance in a variety of market and economic 

conditions. 

•

complex or costly products achieve the same objectives. 

By accepting a recommendation, you acknowledge that you 

have considered the above factors to your satisfaction.

Types of annuity contracts

immediate and deferred. With an immediate annuity, you 

can convert assets into income and start receiving income 

payments right away; with a deferred annuity, assets 

accumulate, tax-deferred, until withdrawals are made, 

usually during retirement.

interest rate, which is guaranteed by the insurance 

investment performance of the investments selected. We 

indexed annuity.

guarantees that are backed by the claims-paying ability of 

the issuing insurance company. If the insurance company is 

unable to meet the claims, the payments may not be made.

elements as well as certain non-guaranteed elements that 

you should be aware of. Non-guaranteed elements could 

include such things as premium amounts, cap rates, 

participation rates, and interest rate renewals. Some of 

these elements may have a minimum guarantee, but above 

that minimum, the amount or rate may be subject to 

illustrations to understand what elements are guaranteed 

and what elements are non-guaranteed.

The following is a more detailed look at the various types of 

annuity contracts available today.
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Immediate annuities

income is typically referred to as an annuitization. You pay 

a single purchase payment, and income payments typically 

payments will last for the length of time selected. Payment 

options include:

• period- or term-certain annuitization where payments 

• life annuitization where payments last for the life or joint 

• life with period-certain annuitization where payments 

certain periods; or,

• life with cash or installment refund, where payments 

last for the life of the annuitant, and if the annuitant dies 

before receiving the full premium back, the remaining 

premium amount is paid out in a lump sum or series of 

payments.

Upon death of the owner/annuitant of an immediate 

annuity, if the payment period has not ended and the 

contract payments are continued under the contract, the 

the owner/annuitant will not receive any additional 

payments and will not receive any additional principal 

payment. These payout options typically cannot be 

Immediate variable annuities

payments that will change during the term of the payout 

period. These payments will vary up or down following the 

underlying subaccounts owned in the contract. The 

underlying subaccounts are in professionally-managed 

investment options that invest in the stock and/or bond 

annuities, but your income payments will be subject to 

payments that do not change during the term of the payout 

period. Unlike immediate variable annuities, immediate 

term of the immediate annuity.

Given the irrevocable nature of these contracts, investors 

enter into one of these contracts.

Deferred annuities

tax-deferred for long-term goals such as retirement. When 

you are ready to receive income from your annuity, you can 

withdraw funds as needed, or set up a regular withdrawal 

schedule guaranteed by the insurance company, which 

would last over a given time period in the same manner as 

for immediate annuities. Deferred annuities can be 

from the annuity. Therefore, you should consider whether 

your annuity purchase would be more appropriate in a 

annuity. You should assess whether these other features 

annuities, variable annuities, indexed variable annuities, 



6

 

interest rate for a stated period of time. Depending on the 

terms of the contract, the issuing insurance company may 

annuity contract, your money is placed in the general account 

ability. How the insurance company sets its rates depends on 

the terms of the annuity contract. Some annuity contracts 

can choose to continue the annuity contract for the same 

period at its new guaranteed rate. Depending on the annuity 

contract, other options may be available, such as making a 

withdrawal, surrendering the annuity contract without a 

surrender charge, or beginning to receive periodic 

free withdrawal amount is made prior to the end of the rate 

positive or negative, depending on the interest rate 

would cause a reduction to the contract value in addition to 

are negative in an increasing interest rate environment and 

positive in a declining interest rate environment.

Sometimes an insurance company guarantees the initial 

but then resets the interest rate periodically, at its own 

discretion. In addition, if you make a withdrawal or surrender 

your contract during the surrender charge period, a surrender 

for growth than variable deferred annuities. Please read the 

Deferred income annuities

designed to provide a guaranteed income stream after a 

waiting period of two years or more. The income is paid out 

above. The income stream will vary based on the age at 

which the income starts and the payment method chosen. 

based on the product chosen. Deferred income annuities are 

generally irrevocable, so investors should carefully consider 

these contracts.

that credits interest based on changes in a market index, 

insurance contract and is not invested in securities or the 

associated index; however, the change in the index will 

determine how much interest is credited to the contract. 

then interest is credited, but that interest is subject to a cap 

upside potential when the index is rising. If the associated 

any interest credited to the annuity contract; however, your 

expiration of the holding period will typically reduce your 

return, may void any guarantees, and may result in a 

negative return. In addition, if you make a withdrawal or 

surrender your contract during the surrender charge period, 

be assessed. 

gain in the index to which the annuity is linked. These 

methods are complex and vary by insurance company. 

There are three primary crediting methods:

• Point-to-point — Uses the change in the index value on 

an annual or biennial basis and credits interest based on 

the change during that period.
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•

beginning of the term. If the average value is greater 

than the beginning index value, then interest would be 

credited. 

•

month period. If the sum is positive, interest is credited 

to the contract.

Regardless of the calculation used, if the index value 

declines during the period, you may not receive interest for 

that period, but your contract will not decline in value. Note 

that if you have elected an optional rider, the associated fee 

could reduce your contract value.

annuity will typically be subject to a cap rate or a spread 

rate. These rates are set periodically by the insurance 

company, as outlined in your contract. 

•

will be credited to your contract during the crediting 

be credited to the contract. The cap may be reduced or 

increased at the discretion of the insurance carrier at the 

end of each crediting period. 

•

interest credited to your contract during the crediting 

credited to the contract. The spread may be increased or 

decreased at the discretion of the insurance carrier at the 

end of each crediting period.

You should understand when the insurance carrier can 

change the cap and spread rates and what the minimum 

cap rates or maximum spread rates are prior to purchasing 

an indexed annuity.

index options to choose from. Typically a well known index 

strategies to limit the volatility of returns. It is important to 

note that the returns on these customized options can vary 

widely from traditional indices linked to the stock market.

and are not tied to an index. The interest rate may be 

discretion of the insurance carrier, but never at a rate less 

than the minimum guarantee rate set forth in the contract.

Deferred variable annuities

selection of investment options, usually referred to as 

subaccounts. These subaccounts have varying investment 

objectives and risk levels. Be sure that the investment 

options you select are consistent with and appropriate for 

your particular investment goals and objectives. The return 

on a variable annuity investment will depend on your 

investment allocation and the performance of the 

subaccounts you choose. You may experience a negative 

return in a variable annuity subaccount. If you make a 

withdrawal or surrender your contract during the surrender 

assessed. In addition, you can transfer your money from 

one investment option to another without paying current 

tax on your investment income and gains.

This is an important feature because it permits you to 

performing subaccounts to other subaccounts, without 

surrendering the contract. Dividends, interest, and capital 

gains remain invested, tax-deferred, until withdrawals are 

made, allowing you to control when income taxes are paid.

Excessive trading between subaccount investment options, 

activity. The insurance company may charge a fee for 

excessive transfers and freeze subaccount transfer 

This means that during the accumulation phase of a 

deferred variable annuity, you can allocate your investment 

not only to one or more variable investment options, but to 
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Indexed variable annuity

additional option to potentially grow retirement assets 

within a tax-deferred annuity. Investment options available 

within indexed variable annuities are similar to those 

strategy provides protection against a certain amount of 

strategy limits the amount of loss you would have during 

downside protection to help limit investment loss due to 

market downturns, however they will not eliminate the 

contract, there is no guarantee that you will receive your 

principal back.

Indexed variable annuities include investment options with 

cap rates that may limit the upside potential of the 

Like traditional variable annuities, an indexed variable 

market value of the annuity contract.

mutual funds or market-linked investments, may be available 

unmanaged and not available for direct investment. Past 

performance is no guarantee of future results.

charges
There are several types of fees and charges in an annuity 

contract. Be sure you understand all these expenses before 

the return on your annuity.

If you withdraw money from an annuity contract or 

surrender the contract within a certain period of time after 

is a percentage of the purchase payment withdrawn, and it 

on, until the surrender charge no longer applies. New 

surrender charge periods usually start with each new 

purchase payment invested in the annuity, so new purchase 

payments may extend the surrender charge period beyond 

the original surrender charge period established at the 

purchase date.

However, many contracts will allow you to withdraw part 

of your account value each year — generally your annual 

your purchase payment — without paying a surrender 

annuities do not have a surrender charge period or 

surrender period and charges associated with the annuity 

you are considering. When choosing an annuity contract, 

surrender charges.

general account of the insurance company. When the 

insurance company sets the interest rate to be credited to an 

annuity contract, it usually considers not only the prevailing 

market rates, but also the costs of issuing and maintaining 

insurance company pays this commission out of its assets, 
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Surrender charges and annual contract charges may apply 

information on how the interest rate will be credited and on 

the fees and charges associated with an index annuity, 

is paid a commission for selling an indexed annuity. The 

insurance company pays this commission out of its assets.

Variable annuity fees and charges
In addition to the surrender charges mentioned on the 

previous page, variable annuities have other expenses you 

should be aware of. These fees and charges will reduce the 

value of your account and the return on your investment. 

They can include:

•

risk charge can be used by the insurance company to 

variable annuity to you, and to compensate the insurance 

company for the insurance risks that it assumes under 

the insurance contract.

•

cover recordkeeping and other administrative expenses. 

maintenance fee on larger account values.

• Subaccount expenses. You will also pay fees and 

expenses imposed by the underlying investment 

options in a variable annuity. The fees and expenses 

of the subaccounts include annual operating expenses 

cost of shareholder mailings, and other expenses. These 

see the prospectus for the underlying funds.

•

carry additional fees and charges. Some of the features 

and options will be discussed below. Often the variable 

annuity contract will provide that once you have elected 

removed. Therefore, before making any selection, you 

Other charges, such as fees for transferring part of your 

account from one investment option to another, may also 

apply, and certain additional restrictions may be imposed 

upon your contract when you elect these features. You can 

information for any variable annuity that you are 

considering, in its prospectus. 

Indexed variable annuity fees
 and charges
In addition to surrender charges mentioned previously, 

indexed variable annuities may have other expenses that 

Expense or contract charge, similar to variable annuities. 

This charge may be applied to the entire contract or to the 

variable subaccounts. In addition, a charge may be applied 

found in the product prospectus.



 

 

 

Types of variable 
annuity contract 
structures

structures to meet various investor needs. The structures 

the annuity, and can have even longer surrender charge 

Generally, annuities impose the surrender charge during the 

initial period that begins after the contract is purchased. 

However, some will begin a new surrender charge period 

period ends, the contract is out of surrender and no further 

surrender charges will apply to withdrawals. However, gains 

on withdrawals are still subject to income tax and, if taken 

annual cost and applied daily to the contract. Generally, the 

have an inverse relationship to surrender charges. The 

conjunction with risk tolerance, investment objectives, age, 

and time horizon in determining the appropriate share class 

B share annuities do not have an initial sales charge, but do 

when you make a partial or full surrender from the annuity 

class options. B shares are generally the most appropriate 

and/or with a need for long-term optional riders. Some 

that may be purchased for an additional cost.

•

enhancement or purchase payment credit that provides 

the purchaser with an upfront return on their principal. 

The amount of the credit will vary by contract. In all 

cases, purchase payment credits are treated as earnings 

for distribution purposes and may be subject to income 

• Example: You purchase a variable annuity contract 

insurance company issuing the contract adds a bonus 

•

the additional fee paid for the bonus outweighs the 

extended. In some products, the bonus credit does not 

percentages over a period of time. In other products, 

the bonus credit is credited immediately but may be 

recaptured if the contract is surrendered or a withdrawal 

• Shortened surrender charge — This feature provides 

four years. The cost for this additional feature will range 

options may be appropriate for investors willing to pay 

an optional long-term income rider, and a shortened 

surrender charge option, you should consider the long-

term nature of the rider when deciding whether or not you 



 

 

 

you elect an optional shortened surrender charge feature.

are typically lower than other share classes, but advisory 

share annuities must be purchased in an advisory account. 

Depending on the advisory fee arrangement, over time, 

your total expenses to own this annuity inside your 

investment advisory account may be greater than the total 

expenses to own a similar annuity outside your investment 

clients who want to receive ongoing advice on their annuity 

within the advisory account relationship.

These annuity contract structures vary in features, the fees 

and expenses charged, and the compensation paid to your 

explain the contract structures available to make sure that 

any contract you purchase matches your investment time 

Summary of share classes

surrender (not 

Typical 
Surrender 
Charge

declining over 
the surrender 
period

None
declining over 
the surrender 
period

None
declining over 
the surrender 
period

declining 
over 
surrender 
period

Typical 
Surrender 
Period

None None

Typical M&E 
expense reducing by 

Annual dollar 
cost of M&E 
expense on a 
hypothetical 

investment

 

Client 
considerations

Generally 
the lowest 
long-term 

appropriate 
when using 
long-term 

for clients 
who want 

Generally not 
appropriate 
when using 
long-term 

Higher M&E 

clients who 
want more 

long-term cost 

M&E typically 

additional 
advisory fee 
should be 

Most 
appropriate 
for clients who 
want ongoing 

Bonus should 
not be used 

surrender 
charges if 
replacing 
another 

Greater 
liquidity 
with higher 



 

Optional annuity 
features

They may be included as part of the contract, or they may 

be optional features or riders that you elect at the time 

of purchase.

Each optional feature typically carries a charge. This 

approach gives you the ability to select and pay for only the 

features you need. Since you may not be able to change 

your initial selection later, you should carefully consider 

these optional features before making a selection.

Optional features that can be added to contracts include 

These features do not guarantee against day-to-day market 

or withdrawals during the accumulation phase of your 

annuity contract. However, they do provide additional 

features that may be valuable to you. If purchasing on a 

limitations on the investment options you can choose.

There is no guarantee that this insurance feature, if 

having incurred the additional expenses and contract 

restrictions associated with these riders. 

account value, and so is not indicative of the market value 

of your contract at any given point in time during the 

accumulation phase.

Deferred annuity contracts usually provide for a death 

contract is still in the accumulation phase. The payout 

have the additional option of continuing the contract 

tax-deferred.

purchase payments less prior withdrawals. Several annuity 

a variable annuity contract for an additional charge, 

immediate annuity payments are available.

purchase payments credited with some interest rate 

guarantees that under the stated conditions, the contract 

future date as described above. 



Guaranteed minimum withdrawal 

receive a minimum withdrawal amount from your contract 

each year. This minimum amount may guarantee the return 

of your initial investment through systematic withdrawals 

over time and/or for your life. The amount of withdrawal 

These withdrawals may be taken immediately or deferred 

until a later time. This feature often includes a step-up 

provision during a deferral period that is based on an annual 

the guarantee to be based on the life of both spouses. This 

your contract, and the withdrawals may be started and 

stopped at any time. It is important to note that a 

withdrawal exceeding the guaranteed annual amount may 

Guaranteed minimum accumulation 

you will receive a minimum contract value. This minimum 

amount may be the amount of the initial premium or the 

initial premium with a growth or step-up component. 

This growth component may be based on the performance 

of the underlying investments or on a set percentage of the 

losses. You would be subject to any losses greater than the 

period, if your contract value is less than a guaranteed 

your contract. The cost for this feature typically ranges 

enhanced payment if a client meets certain criteria 

related to ongoing health issues. These issues may include 

bathing, eating, dressing, toileting, continence, and 

long-term care products, and the cost of the coverage will 

federal income tax-free. If you have a long-term care 

should also consider other forms of long-term care 

insurance that may provide higher amounts of coverage, 

such as traditional long-term care coverage or life insurance 

have any of the guarantees listed in the sections above. 

the market value of the contract, even if it is lower than the 

guarantee that you will receive your principal back. Since 

other protection feature can be added to the contract. 

These plans already provide tax-deferral, so there is no 

funds, may be available at a lower cost. 



 

 

You have the right to cancel your annuity contract within the 

refund in accordance with the terms of the contract and your 

the contract has declined during the free look period, you 

may not receive your entire initial purchase payment.

Loans and withdrawals
Loans and withdrawals have a negative impact on cash 

value to keep an existing contract in force and you, the 

owner of the contract, have the responsibility to maintain 

such minimums to preserve the features of the contract.

Loans are generally not available from an annuity contract, 

will be considered a withdrawal, and will be subject to the 

annuity contract for a complete description of 

these options.

held on a tax-deferred basis, you should be aware of certain 

• Gains or earnings on withdrawals from annuities, 

including partial withdrawals and surrenders, may be 

taxable. Generally, a withdrawal or distribution from 

an annuity consists of both an earnings component 

on the amount of the gain in your contract, in addition to 

your normal income taxes.

• Taxable distributions from an annuity are generally taxed 

capital gains and dividends under current tax laws.

• If an annuity contract is owned by a non-natural entity 

is generally not eligible for tax-deferral.

•

an annuity holder uses a portion of the cash value of an 

existing annuity contract to purchase another annuity, 

commonly called a partial exchange. Withdrawals 

the exchange will invalidate the tax-free nature of the 

exchange.

•

period of time.

• Upon the death of the owner/annuitant of a contract, 

step-up in the tax basis; and annuity assets will bypass 

can be changed during the term of the annuity. Upon the 

death of the owner or annuitant, the insurance company 

reviewed.

•

governing annuities issued in connection with a tax-

be contributed to the contract during any year, the time 

when amounts can be paid from the contract, and the 

these types of annuity contracts.

If you have purchased your annuity as an investment plan 

any tax reporting with respect to the annuity. Since 

will be paid and reported from the custodial account, which 

may include other assets in addition to your annuity 

contract. Therefore, if you wish to take a distribution from 

advisor, not the insurance company. Please consult your tax 

purchasing an annuity.



 

 

 

 

 

 

 

 

 

 

 

Tax-free exchange of annuities

exchange an existing annuity contract for a new one 

without paying any taxes on the income and investment 

can be useful if another annuity has features that you 

payout options, or a wider choice of investments.

your original annuity if you are still in the surrender charge 

period. In addition, a new surrender charge period generally 

begins when you exchange into the new annuity. This means 

from the new annuity. If your original contract hasdecreased 

annuity may have higher annual fees and charges than your 

existing annuity, which can reduce your returns.

What should I consider 
before investing in an 
annuity?

appropriate for pursuing short-term investment goals, 

because substantial taxes and charges from the insurance 

company may apply if you withdraw your money early. 

Variable annuities also involve investment risks.

Before investing in any annuity contract, you should learn 

Variable annuities are sold by prospectus. You should 

read it carefully before you invest. The prospectus contains 

important information about the annuity contract that you 

should carefully consider before you invest — including 

annuity payout options, and other important information.

to other annuities and to other types of investments, such 

as mutual funds and life insurance, which could be more 

appropriate for your situation.

Before you decide to purchase an annuity, consider the 

•

• Will you use the annuity primarily to save for retirement 

or a similar long-term goal?

•

other than tax-deferral, that make an annuity purchase 

appropriate?

•

may decrease if the underlying investment options in an 

annuity perform poorly?

• Do you understand the features of the annuity?

•

how interest will be credited to the annuity contract?

• Do you understand all of the fees and expenses that the 

annuity charges?

• Do you intend to keep your money in the annuity long 

enough to avoid paying any surrender charges if you have 

to withdraw money?

•

outweigh any higher fees and charges that the product 

may carry?

•

separately at a lower cost?

• Have you consulted with a tax advisor and considered all 

• If you are exchanging one annuity for another, do the 

as any surrender charges you will have to pay if you 

withdraw your money before the end of the surrender 

period for the new annuity?



Insurance company ratings
The insurance company guarantees many features in the 

of the issuing insurance company is very important 

because the claim paying obligation resides solely and 

exclusively with the company that issues the contract, not 

the parent corporation that owns the issuing company. 

There is no assurance that the current parent company 

will continue to own the issuing company for the life of 

the contract.

Several independent, nationally-recognized rating 

insurance companies to assess their strength and claims-

paying ability. The stronger and more secure the issuing 

company, the more likely it is that the issuing company 

strong rating does not ensure that the issuing company 

will be able to meet all of its obligations under the annuity 

do not relate to the past performance or potential 

select the insurance companies that we do business with. 

We utilize the rating agency reports, third party research, 

and internal risk management research to approve 

on an ongoing basis.

When insurance companies are not able to meet their 

obligations, there are safety nets in place through the state 

more information about these safety nets, you can go to the 

National Organization of Life and Health Guaranty 

advisor

risks, and other characteristics needed for you to evaluate 

department of insurance.

wants to make your brokerage, banking, and annuity 

manager not only for your brokerage accounts and services 

or agency accounts in which you may have an interest.

advisor capacity or in introducing you to insurance services 

advisor when acting in a role as relationship manager for a 

advisor, in a brokerage or investment advisory capacity, 

may recommend or assist you with a transaction that does 

for which he or she will be compensated. If you decide to 

disclosures in connection with the transaction, including all 

relevant information and a description of the compensation 

opportunity to ask for more information about the 

transaction.



How compensation is paid to 

advisor are paid by the issuing insurance carriers whose 

registered in the states where we conduct business. 

and other payments in many forms including commissions, 

residuals or trails, marketing support payments, payments 

for training and education, and fees for reinsurance 

transactions. The following sections outline how 

advisor are paid in ways that vary based on the type of 

annuity, the issuing insurance company, the share class, and 

issuing insurance company if we sell you their annuity. 

Under an agreement with the insurance company, 

compensation is based on an initial compensation formula 

applied to the purchase payments. This type of 

compensation is typically referred to as a commission. 

known as trail commissions, on invested assets that are 

held in your annuity for more than one year. These ongoing 

payments are set by the insurance company, and 

growth in the annuity value. In general, the greater the 

initial commission paid, the lower the trail; and the lower 

the initial commission, the greater the trail.

by product type and may vary by insurance carrier. 

will vary on older annuities. 

The compensation formula to determine the amount of 

advisor is the same for all annuities. Some insurance 

companies may not pay a uniform commission rate for 

sales of their annuities than other companies. However, 

paid. Branch managers and regional sales managers may 

also receive monetary incentives based on the revenues 

The insurance carrier does not pay a commission to 

advisor are compensated based on the schedule set forth in 

upon percentage of the assets in the account. This fee is 

and is subject to a minimum dollar amount. This fee is not 

automatically deducted from the annuity, but is deducted 

linked account.

number of insurance carriers and annuity products our 

reviewed every insurance company or product available for 

purchase. We reserve the right in the future to limit branch 

access to insurance carriers and annuity marketing 

companies that do not provide marketing support or meet 

section of this guide.



 

compensate them for attracting new assets and clients, 

investment advisory services. We may also initiate programs 

criteria, prepare Envision® investment plans, participate in 

advanced training, and/or improve client service.

programs may be rewarded with cash and/or non-cash 

compensation, such as deferred compensation, bonuses, 

training symposiums, and recognition trips. Portions of 

these programs may be subsidized by external vendors and/

incentive to recommend the programs and services 

included in these incentive programs over other available 

eligible to receive incentives, one-time or ongoing bonuses, 

and/or other compensation if they reach certain production 

levels or other targets, which may include attaining 

commission and/or assets under management objectives 

example, it is a common practice in the brokerage industry 

and/or extend forgivable or working capital loans to 

may receive referral compensation based on the previous 

upon time frame for production generated by the new 

service to you.

How you can get additional information

member is serving, or what compensation will be paid 

relationships with 
insurance companies

described above, we receive marketing support payments 

from many of the insurance companies whose annuities we 

sell. These payments are made by the insurance company, 

management company that serves as manager of the 

underlying investment options for variable annuities. The 

payments may be used to pay for training and educational 

company wholesalers, various administrative and 

recordkeeping costs, educational meetings and seminars for 

our current and prospective clients, and due-diligence 

evaluations of the claims-paying ability of the insurance 

companies whose annuities we sell. 

payments are usually calculated as a percentage of annuity 

sales and/or the total assets held in annuities sold by 

the payments are based on sales and can range as high as 

marketing support. In addition, for invested assets that 

continue to be held in your annuity a year later, we can 



 

 

may also pay state insurance initial appointment fees and 

appointment.

advisor as commissions or ongoing payments. However, 

the payments may be used to fund some of the general 

sources for funding the commissions and payments 

described above. The funding sources may include, but are 

not limited to, the fees and charges assessed by the 

insurance company under the annuity contract; revenues 

from the underlying investment options, if any, received by 

company, or the investment management company that 

serves as manager of the underlying investment options for 

variable annuities; and investment earnings on amounts 

allocated to the general account of the insurance company. 

Some of the information on certain of these funding 

sources and payments for variable annuities can be found in 

the prospectus or statement of additional information for 

information regarding revenues from the underlying 

investment options in their prospectuses and statements 

of additional information.

The insurance companies at the end of this guide pay 

 or 

.

Other insurance 
company relationships

relationships with some of the insurance companies that could 

include, among other things, providing underwriting services 

arrangements.

insurance companies:

•

underlying investment or subadvisor on the subaccounts. 

name used by the asset management businesses of 

investment vehicles and separately managed accounts.

•

period of time following the close of the sale, continue 

to provide research and certain non-advisory transition 

administrative and operational services that we provide 

recommended lists and research regarding individual 

separately managed accounts that are exclusively 



•

recommend to our clients products that are managed and 

vehicles, and separately managed account programs. 

from the sales of these products to a greater extent than 

the sale of other third-party products in which we do not 

•

•

reinsurance agreements with insurance carriers, 

Reinsurance is the practice in which one insurance 

company, called the reinsurer, assumes some or all of 

the liability of another insurance company on insurance 

contracts it has issued. Such arrangements can result in 

• Goals are not based on any particular carrier. We intend 

to make all recommendations based solely on our 

Below is a list of insurance companies and annuity 

marketing support, account administration, or 

marketing support and the formulas by which they 

compensate us are subject to change in the future. 

Jackson National

Nationwide

New York Life

Symetra

Transamerica Life Insurance

insurance company. Withdrawals from an annuity before 

income tax, and surrender charges generally apply in the 

early years of the contract.

Variable annuities are long-term investments 

appropriate for retirement funding and are subject to 

inactive accounts, and may not be appropriate for all investors. 

visit the following websites:

Insured Retirement Institute — 



Securities and insurance products

guarantees backed by the claims-paying ability of the 

issuing insurance company. If the insurance company is 

unable to meet the claims, the payments may not be made. 

Not available in all states.


